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GenAl - our word of 2024 - could generate savings of 20-40% in the software
development lifecycle, in our view. We see no risk to tech spends with these savings
being ploughed back into innovative tech for better business. Prospective TAM and
margin gains give credence to a tantalizing notion - of Services as a Software. Despite
evidence of efficiency gains, we underscore the long diffusion cycles associated with
major tech breakthroughs in the past. Our outlook for CY25/FY26 looks beyond GenAl
to find growth improving on the back of encouraging macros and entry/exit arithmetic.
Global techs offer better risk/reward given similar tailwinds and lower valuations, both
historically as well as relative to Indian techs. We stay selective - our Tier 1 order of
preference has Wipro, Infosys and TechM.

It's real: evidence of Al-led efficiency gains across tech functions

Al writes more than 25% of Google’s new code (Google CEO Q3CY24 commentary: link),
evenwhile industry reports suggest Al-led productivity gains of 20-40%. Researchers from
leading institutes who tracked productivity gains across ~5k developers in three
organizations found Al boosted software-developer productivity by 26%. Interest in and
use of Alis growing rapidly - Microsoft GitHub Enterprise saw client interest in Al projects
grow 100% in an 18-month period with actual use growing 11.5% (Exhibits 14 & 15).

Breakthroughs diffuse slowly; IT spends to stay, Services-as-a-Software next?
Exponential breakthroughs like cloud computing, 3D printing, etc. have seen slow diffusion
cycles before generating tangible, sector-wide gains (Exhibits 23-25). We see savings from
efficiency gains being leveraged back into the business to chase more tech innovation for
business. We therefore see no risks of compression in overall tech spending, we expect a
trend similar to the global delivery model that played out over the early 2000s. The
potential to improve margins in a services-as-software model is attractive, but we would
wait to celebrate this promise. Indian IT does not have a strong track record in passing on
currency gains or savings from beneficial mixes, given the fragmented competition and
effort-based commercial models.

Global techs to ride the return of growth in CY25/FY26E

Indian IT has seen significant moderation in growth over FY23-25E after strong growth
over FY21-23 (led by a raft of tech spends that had been deferred during Covid).
Moderation in growth may be behind us, with a combination of macro improvements on
demand (also confirmed by global peer commentary - Exhibit 39) and better entry/exit
arithmetic are likely to drive growth recovery in CY25/FY26E. The growth set-up appears
similar to the scenario at end-CY16 (when Trump assumed his first Presidency), although
there was a fear of adverse action on immigration by the administration then. However,
the similarities end right there. Indian tech stocks were inexpensive then, having been de-
rated over FY15-17 (Exhibit 50). In contrast, Indian techs today trade at similar-to-higher
multiples vs the past 3-5-year means. Global techs offer better risk-reward through a
combination of lower-than-historical multiples and relative underperformance vs Indian
techs. Our selective preferences for Tier 1 are Wipro, Infosys and TechM.

FOR IMPORTANT DISCLOSURES AND DISCLAIMERS, REFER TO THE END OF THIS MATERIAL


https://abc.xyz/2024-q3-earnings-call/
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Story in Charts

Exhibit 1: Adoption of Co-pilot by Enterprise clients has increased rapidly

In'000 Mar'23 Jun'23 Sep'23 Dec'23 Mar'24 Jun'24 Sep'24
Co-pilot Enterprise customers 10 27 37 50 NA 77 119
QoQ growth, % 170.0% 37.0% 35.1% NA NA  55.0%

Source: Company, Axis Capital, Microsoft has a June year-end

Total repositories

Exhibit 2: Al projects on GitHub double in CY24YTD (#)

Exhibit 3: Cloud adoption was more gradual
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Exhibit 4: Overall tech spends grew in the early 2000s despite increasing adoption of offshoring which was deflationary

USD Bn CY00
IT Services Spend 404
YoY change

CYo1 CY02 CYO03 CY04 CY05 CY06 CYo7
434 447 454 475 499 527 564
7.4% 3.0% 1.6% 4.6% 5.1% 5.6% 7.0%

Source: Gartner, Axis Capital

Exhibit 5: IT services spend is a bigger pool than software and GenAl offers potential to pivot
to the ‘Services as a Software’ model
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Exhibit 6: Strong trend for Indian IT during Trump’s first term supported by favorable
starting point and growth recovery through CY17/18
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Source: Bloomberg, Axis Capital
Exhibit 7: Tier-1 techs will likely see recovery to high-single-digit growth in FY26E
YoY ccgrowth FY20 FY21 FY22 FY23 FY24 FY25E FY26E
TCS 7.1% -0.8% 15.4% 13.7% 3.4% 5.7% 7.6%
Infosys 9.8% 5.0% 19.7% 15.4% 1.4% 5.5% 8.8%
HCL Tech 16.7% 1.1% 12.7% 13.7% 5.0% -1.7% 9.1%
Wipro* 3.9% -2.3% 27.0% 11.5% -4.4% 5.4% 4.9%
Tech Mahindra 5.6% -2.5% 16.7% 14.5% -4.7% 1.3% 7.6%
Source: Companies, Axis Capital, *Note: IT services growth for Wipro
Exhibit 8: Indian IT names continue to trade above their 3/5/10 year averages
Vs. average valuations (including Covid upswing)
3-year average 5-year average 10-year average
Current P/E | 3Y avg.P/E Premium/Discount | 5Y avg.P/E Premium/Discount | 10Y avg.P/E Premium/Discount
TCS 29.8 27.5 9% 27.4 9% 23.7 26%
Infosys 27.5 244 13% 24.0 15% 204 35%
HCLT 28.0 210 33% 19.4 44% 16.9 65%
Wipro 24.9 19.7 26% 19.6 27% 17.2 44%
TechM 29.9 21.0 42% 19.1 56% 16.6 80%
LTIM 34.0 30.3 12% 29.3 16.0% NA NA
Mphasis 31.0 25.8 20% 23.9 30.0% 19.2 61.7%
Coforge 474 304 56% 29.1 63.2% 211 124.7%
Persistent 60.2 37.8 59% 32.1 87.7% 23.6 155.5%
Zensar 24.2 20.0 21% 18.1 33.6% 14.7 64.8%
LTTS 46.8 49.0 -4% 37.5 25.0% NA NA
KPIT 49.3 57.4 -14% 56.6 -12.9% NA NA

Source: Bloomberg, Axis Capital
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Exhibit 9: Global techs trade lower than 3/5-year multiples; Indian techs trade higher vs
average valuations (including Covid upswing)

3-year average

5-year average

10-year average

Current 3Y avg. Premium/ | 5Y avg. Premium/ | 10Y avg. Premium/
P/E P/E Discount P/E Discount P/E  Discount
Accenture 27.5 26.0 6.1% 27.1 1.7% 22.7 21.5%
Capgemini 12.7 15.7 -18.8% 16.1 -21.0% 15.9 -19.7%
Cognizant 16.3 15.2 7.1% 16.0 1.9% 16.8 -3.2%
EPAM 21.8 27.0 -19.3% 35.0 -37.7% 29.9 -27.3%
Endava 16.5 26.8 -38.3% 34.5 -52.0% 39.0 -57.6%
Globant 31.8 33.0 -3.8% 42.9 -25.9% 36.2 -12.2%
Genpact 13.5 13.5 -0.2% 15.3 -11.7% 17.3 -21.8%
Source: Bloomberg, Axis Capital
Exhibit 10: Valuation snapshot
Stock CMP Reco | TP EPS (Rs) c AGRE(;S) P/E (x) EV/E (x) EV/S (x)
(Rs) (Rs)| FY25E FY26E FY27E| FY24-27E| FY25E FY26E FY27E| FY25E FY26E FY27E| FY25E FY26E FY27E
TCS 4433 | REDUCE | 4,300| 136.1 1554 1694 9.3% 32.6 28.5 26.2 229 20.2 18.7 6.0 5.5 5.0
Infosys 1,949| ADD | 2,050 63.2 714 80.3 8.3% 30.8 27.3 24.3 19.3 16.9 15.1 4.6 4.1 3.7
HCLT 1,936  REDUCE | 1,800 65.3 744 81.9 12.3% 29.6 26.0 23.6 18.8 16.4 14.9 41 3.7 3.4
Wipro 308 ADD 330 121 13.2 14.3 11.2% 25.5 23.3 215 16.1 144 13.0 3.2 2.9 2.6
TechM 1,764, ADD | 1,920 51.1 66.7 87.2 36.1% 34.5 26.5 20.2 22.6 17.7 13.9 3.1 2.8 2.6
Tier 11T Mean 154%  30.6 26.3 23.2 19.9 171 15.1 4.2 3.8 3.5
Tier 1 IT Median 11.2%| 30.8 26.5 23.6 19.3 16.9 14.9 4.1 3.7 34
LTIMindree 6,579 REDUCE | 5,800, 1645 1971 2292 14.1% 40.0 334 28.7 28.1 234 20.1 5.0 4.3 3.9
Mphasis 3,182 |REDUCE | 2,850 927 1080 1257 15.1% 34.3 294 25.3 21.7 18.6 16.1 4.0 3.5 3.1
Persistent 6,345 SELL | 3,880 875 1093 1304 22.5% 72.5 58.1 48.6| 470 37.8 31.9 8.1 6.8 5.8
Coforge 9,009| SELL |6,700 148.8 2025 2360 22.1% 60.5 44.5 38.2 294 233 20.1 5.0 4.0 3.5
Zensar 803, ADD 740 28.2 31.6 36.0 7.3% 28.5 254 22.3 194 16.6 14.3 3.0 2.6 2.3
Tier 2 IT Mean 16.2% 47.2 38.2 326 29.1 23.9 20.5 5.0 4.3 3.7
Tier 2 IT Median 15.1%| 40.0 334 287 281 233 20.1 5.0 4.0 3.5
LTTS 5,369 |[REDUCE | 4,950, 126.8 1494 1722 11.9% 423 35.9 31.2 27.7 23.1 20.2 5.2 45 4.0
TataElxsi 7,403 SELL |6,600 1344 1517 1718 10.6% 551 48.8 43.1 39.9 34.5 30.2 114 9.9 8.7
KPIT 1,539, ADD | 1,800 30.1 34.9 420 24.4% 511 44.1 36.7 324 27.4 22.7 6.9 5.8 4.8
Tata Tech 943 | REDUCE| 910 16.5 20.1 23.7 12.4% 571 47.0 39.7 37.8 321 274 6.9 6.0 5.2
ER&D Mean 148% 514 440 37.7 345 29.3 25.1 7.6 6.5 57
ER&D Median 12.1% 531 455 382 351 298 250 6.9 5.9 5.0
Firstsource 381, ADD 400 89 118 147 261%| 430 324 260| 222 180 152 34 2.9 25

Source: Bloomberg, Axis Capital
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GenAl: everyone’s aboard

ChatGPT, OpenAl’s text-generating Al chatbot, has catapulted in capability and conversion
since it appeared innocuously enough on the world’s screen in Nov 2022. In the 24 months since
its debut, subsequent upgrades in large language models and mounting capabilities have made
GenAl a must have for business across the globe. For most, doubts and discussions revolve
around applications and modalities but not the adoption itself. Tech services saw GenAl projects
transition from pilot to mainstream within CY2024, even as the macroeconomic set-up over the
period has drivenincreased scrutiny around near-term Rol amongst stakeholders. ISG estimates
that the spending on GenAl initiatives will increase ~50% YoY in CY24E and account for 6.5% of
the enterprise IT spend by end-CY25E vs 4.3% of CY24's IT spend. As we show below, the 11x
growth in enterprise customers for GitHub Copilot between Mar’'23 and Sep’24 highlights that
enterprises are willing to accelerate their journey towards the adoption of GenAl tools. Google’s
declaration that over 25% of its new software code is generated using GenAl tools (Q3CY24
earnings call) affirms the possibilities of the technology.

IT-services companies have noted that all new deal conversations in recent quarters have used
GenAl in some capacity. This widespread inclusion underscores the growing importance of Al in
shaping future business landscapes.

Exhibit 11: Enterprises are investing mainly in practical, Rol-driven use-cases

Web search automation
Workflow automation

Coaching

Image generation

Copywriting

Meeting summarization

Data extraction + transformation
Enterprise search + retrieval
Support chatbots
Codegeneration

Dominant GenAl use cases

9%
10%
13%

51%

0%

10% 20% 30% 40% 50% 60%

Source: Menlo Ventures, Axis Capital

The ramp-up in Al-driven transformation spending indicates a strategic shift towards leveraging
Al for competitive advantage and operational excellence. Several Tier-1/2 companies have
reported an increase in transformation spending driven by Al-backed capex from clients. The
spending environment is cautious yet; in this climate, it is telling that businesses are willing to
invest in transformative Al projects that promise substantial long-term benefits.

A study by Menlo VC suggests that enterprises choosing GenAl applications prioritize Rol and
segment-specific customization. Interestingly, price is not a significant concern, with only 1% of
the surveyed enterprise leaders citing it as a selection factor (Exhibit 12).
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Exhibit 12: Enterprises prioritize value over quick wins in GenAl adoption
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Alphabet CEO flagged that
over a quarter of its codes are
now Al-generated

Microsoft GitHub has seen an
increase in both its active
client base as well as its
enterprise customers over
the period

Big companies ride the GenAl wave

The tangible Rol observed in a subset of use-cases across companies highlights the increasing
adoption and leveraging of Al tools across enterprises. These trends indicate that Al
implementation will continue to accelerate, leading to enhanced productivity and operational
efficiency. As businesses benefit from Al, the momentum for its adoption is expected to grow,
further integrating Al into core business processes and strategies. We discuss the key
takeaways from what the leading tech companies have highlighted.

Alphabet

In its Sep’24 earnings call, Alphabet CEO Sundar Pichai expressed strong confidence in the
transformative potential of Al and highlighted the key steps Google is taking in this domain.
Pichai revealed that over 25% of new code at Google is now generated by Al. This Al-generated
code undergoes thorough review and approval by human engineers, enabling developers to
work more efficiently. By automating routine coding tasks, Al allows developers to focus on
solving more complex problems, thereby accelerating innovation and productivity.

Microsoft GitHub

Microsoft acquired GitHub, a web-based platform created to help developers store, manage,
and collaborate on code, in 2018. GitHub has since integrated its offerings more closely with
Microsoft’s own ecosystems like Azure and Visual Studio Code. In 2021, Microsoft launched
GitHub Copilot, an Al-powered coding assistant developed by GitHub in collaboration with
OpenAl which essentially allows coders to write codes faster.

Exhibit 13: GitHub’s active paid subscribers have increased multifold in recent quarters

(mn) Sep'23 Dec'23 Mar'24 Jun'24 Sep'24
Active GitHub paid subscribers >1 >1.3 1.8 2.9 NA
QoQ reported growth, % 30% 35% 60% NA

Source: Company, Axis Capital, Microsoft has a June year-end

Microsoft’s GitHub active paid subscribers have increased from sub-1 mn subscribers in Sep’23
to ~4.5 mnin Sep’24. In its Sep’'24 earnings call, the company highlighted the introduction of its
next phase of Al code generation, thus making GitHub Copilot agentic across the developer
workflow. In terms of its enterprise customers, Microsoft GitHub Copilot has seen a 55%
increase sequentially in Sep’24 and an 11x jump since its introduction in Mar’23.
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biggest growth catalyst over
the next decade; Accenture
achieved USD 3 bn in new
GenAl bookings in FY24
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Exhibit 14: Enterprise customers have increased Copilot adoption in the recent period

('000) Mar'23 Jun'23 Sep'23 Dec'23 Mar'24 Jun'24 Sep'24
Co-pilot Enterprise customers 10 27 37 50 NA 77 119
QoQ growth, % 170.0% 37.0% 35.1% NA NA  55.0%

Source: Company, Axis Capital, Microsoft has a June year-end

The number of Al projects on GitHub have doubled in one year

In 2024, GenAl transitioned from the hype of 2023 to delivering tangible results, as evidenced
by data from GitHub. Developers on GitHub created over 70,000 new public and open-source
GenAl projects in 2024, which make up almost 60% of the total contributions to GenAl projects
on GitHub.

Exhibit 15: Number of Al projects on GitHub have doubled in one year
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Source: GitHub, Axis Capital

GenAl has become akey part of the tech stack for developers. More developers are sharing their
Al projects publicly on GitHub, which shows they are working more openly and finding new ways
to use Al. Instead of just helping to write code, Al is now a crucial part of building software.
GitHub inits Octoverse 2024 highlighted that developers want smaller Al models that work well
and do not need a lot of computing power, especially for use in smartphones. The most popular
new open-source Al project this year was ollama/ollama, which indicates that many developers
are trying out Al models that can run on local devices. As these models get smaller and more
efficient, we expect even more developers to use them in their projects.

Accenture

Like its peers, Accenture also views Al as the new digital, representing both a transformative
technology and a new way of working. The company believes that the full value of Al will be
realized through strategies focused on productivity and growth, integrating Al into every part
of the enterprise. The introduction of GenAl is seen as a pivotal development, expected to drive
significant growth for Accenture and its clients over the next decade, like the impact of digital
technology in the past decade.
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Accenture has made notable progress in its Al journey, achieving USD 3 bn in new GenAl
bookings during FY24, including USD 1 bnin Aug’'24 quarter alone. This performance translated
into nearly USD 900 mn in revenue for the FY-ended Aug’24. This growth underscores the
increasing demand for Al solutions and Accenture’s ability to meet this demand effectively by
getting into small deals with clients, thus accelerating its growth here.

Exhibit 16: Accenture’s GenAl bookings has seen rapid growth through recent quarters

(USD mn) Aug'24 Nov'23 Feb'24 May'24 Aug'24
GenAl new bookings NA 450 600 900 1,000
QoQ growth, % NA NA 33.3% 50.0% 11.1%

Source: Company, Axis Capital, Accenture has an August year end

Exhibit 17: GenAl bookings were ~USD 3 bn in FY-ended Aug'24

(USD mn) Aug'24 Nov'23 Feb'24 May'24 Aug'24
YTD GenAl new bookings 300 450 1100 2000 3000
QoQ growth, % 50.0% 144.4% 81.8% 50.0%

Source: Company, Axis Capital, Accenture has an August year end

Accenture has steadily increased its data and Al workforce, reaching ~57,000 practitioners. This
progress is in line with the company’s goal of achieving 80,000 practitioners by the end of FY-
ending Aug'26. Accenture anticipates that preparing enterprise data, essential for Al, will
become a major growth area. Accenture sees talent as a key agenda item for the C-suite,
essential for achieving reinvention and maximizing the benefits of Al.

Accenture’s Al Implementation and productivity gains
Accenture has highlighted various tangible benefits it has generated for its clients with the
implementation of Al recently. We summarize a few.

Exhibit 18: Accenture’s productivity gains through actual use cases reflects tangible benefits

Gen Al-led benefits generated for clients

Accenture within financial services, particularly in banking and insurance, is working with a leading US

. . || retirement firm where they are transforming retirement record-keeping capabilities using Al, automation, |
Financial and cloud technologies. This collaboration aims to make record-keeping processes more efficient and user-
Services friendly, supporting their back-end operations and technology. The result is faster plan changes for sponsors
and easier account openings and investment selections for participants, ultimately making retirement

planning more accessible, efficient,and personalized.

i Accenture’s Managed Services program is consolidating IT vendors, boosting productivity by an estimated i

(((-))) 60%, and cutting costs by half. By integrating Gen Al tools, Accenture is infusing Gen Al tools to enhance the

Telecom software development lifecycle and automate manual tasks like resolving technical issues with customer

A orders, invoices, or service availability. This automation frees employees’ man hour to focus on strategic
I growth initiatives and improves the overall customer experience. I

Accenture is partnering with the Kuwait Government Central Agency for Information Technology to |
enhance the security of its public services and critical infrastructure. By implementing a scalable platform
powered by Gen Al, Accenture enables the agency to respond to evolving cyber threats up to 60% faster
than traditional technologies, improving detection, response, and containment.

Source: Company, Axis Capital, Described as part of Accenture’s Aug’'24 earnings call

Security
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Cognizant and Microsoft

expanded their partnership to
accelerate the adoption of
GenAl across enterprises. As
part of this partnership,
Cognizant acquired 25,000
Microsoft 365 Copilot seats

In the third quarter,
Cognizant secured a USD 200
mn deal with a global
technology client to
transform customer support
operations using GenAl.

TCS has seen a significant
increase in GenAl
engagements, rising from 270
toover 600 in a single quarter
(Q2FY25), reflecting strong
client interest and adoption
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Cognizant

Companies are partnering to generate more synergies as they try to increase GenAl enterprise
adoption and work towards tangible use cases. In the Jun’24 quarter, Cognizant announced a
partnership with Microsoft which leverages Microsoft’s Copilot and Cognizant’s advisory and
digital transformation services to help businesses operationalize Al and drive industry
transformation. As part of this partnership, Cognizant has taken up 25k Microsoft 365 Copilot
licenses, along with 500 Sales Copilot and 500 Services Copilot seats. These tools will be used to
enhance productivity, streamline workflows, and transform customer experiences. Cognizant
aims to deploy Microsoft 365 Copilot for a million users within its global 2,000 clients and across
11 industries. Additionally, through Cognizant’s Synapse skilling program, the company has
trained 35k developers on GitHub Copilot, with plans to train an additional 40k developers. This
partnership was a part of the broader organization strategy wherein Cognizant in CY23
announced plans to invest USD 1 bn in Al-led initiatives, platforms, and capabilities.

Exhibit 19: Cognizant GenAl-led engagements have more than doubled in two quarters

Mar'24 Jun'24 Sep'24
Number of engagements 450 750 1000
QoQ growth, % 66.7% 33.3%
GenAl opportunities in the pipeline 500 600 NA
QoQ growth, % 20.0% NA

Source: Company, Axis Capital

Cognizant is observing significant traction in four categories of GenAl use-cases. The highest
velocity is seen in applying Al to software development cycles, followed by customer and
employee experience, content aggregation, and early use cases in content generation. There is
broad-based demand across industries, in particular: (i) financial services - in fraud detection,
credit risk assessment, and regulatory compliance; (ii) healthcare - in drug discovery, medical
imaging, and transcription, and (ii) manufacturing - in design optimization and predictive
maintenance.

Cognizant’s Al Implementation and productivity gains

Cognizant is leveraging its platforms to co-create with clients, laying the foundation of its Al
strategy with the Cognizant Data and Intelligence Toolkit. This toolkit is designed to increase
speed, reduce costs, and enhance the predictability of clients’ data modernization journeys.
Cognizant has implemented over 225 projects, supporting more than 120 clients. The
Flowsource platform, a developer workbench that integrates human and Al efforts, is a key
component in improving productivity. Currently, Cognizant is in various phases of testing and
adoption for more than 150 clients. Utilizing Al tooling, the company generates 150k lines of
accepted code per month, translating to an annualized 2 mn lines of code integrated into client
projects. Cognizant is clearly harnessing Al to drive productivity, gains that it shares with clients.

TCS

The number of projects moving into production has surged from eight to 86, highlighting a shift
towards practical applications of Al. Many projects have gone live, focusing on dynamic pricing,
customer experience transformation, and operational efficiencies. Clients are leveraging Al to
enhance operational efficiency, particularly in areas such as customer experience
transformation, and supply chain modernization. This demonstrates TCS’s commitment to
driving innovation and delivering tangible benefits through Al technologies.

December 10, 2024
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Exhibit 20: TCS’ GenAl projects moving into production increased ~10x in Q2FY25

Jun'24 Sep'24
GenAl based projects moving into production 8 86
QoQ growth, % 975.0%

Source: Company, Axis Capital, TCS has a March year-end

Exhibit 21: TCS’ GenAl-led engagements have also seen a sharp rise sequentially

Jun'24 Sep'24
GenAl led client engagements 270 600
QoQ growth, % 122.2%

Source: Company, Axis Capital, TCS has a March year-end

In Q1FY25, TCS had highlighted that its GenAl pipeline doubled to ~USD 1.5 bn in that quarter
alone, testifying to a strong uptick in GenAl-led demand. Though this number was not provided
for Q2FY25, arguably it has only increased since, given how the enterprise adoption of GenAl
has been swelling up.

TCS’s Al implementation and productivity gains

The company has highlighted that GenAl continues to dominate conversations with IT and
business leaders in every market. TCS is seeing strong interest levels and engagement from
customers on GenAl. TCS believes that as the technology matures, it will see more instances of
activity level automation and eventually end-to-end value-chain transformation in combination
with other technologies. The company believes it is then that the mainstream adoption of this
technology will really take off.

We lay out some of the key GenAl-focused initiatives and projects that TCS has been working
on over the last 12 months.

Exhibit 22: TCS has been active in Al-led conversations in the past 12 months

TCSlaunched an advisory offering to help customers in creating a holistic vision, strategy and plan for
enterprise-wide adoption of GenAl

The company alsostarted talent development at scale across multiple Gen Al solutionsuitesin
partnershipwiththe hyperscalers.

TCSis working with several clients on improving customer contact centres and employee assistants

Many projects have gone live, focusing on areas like dynamic pricing, customer experience
transformation, and operational efficiencies

TCSlaunched GenAl offerings around industry value chains, SDLC reimagination, responsible Al
frameworks and invested in several centres of excellence, innovation labs to develop, accelerated
frameworks and assets. The company's Products and Platforms are also being enhanced with
differentiating capabilities leveraging GenAl.

¢ ec¢c¢

Key GenAl initiatives
> ______________________________________________________________4

Source: Company, Axis Capital

GenAl adoption gains may be gradual

The diffusion cycle of GenAl is poised to be a fascinating journey, especially when compared to
previous technological breakthroughs such as cloud computing, smartphones, and 3D printing.
Historically, cloud computing and 3D printing experienced slower diffusion cycles, with tangible
benefits becoming evident only years after their initial introduction. In contrast, smartphones
witnessed rapid early adoption, quickly transforming various aspects of daily life.
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A study by the Federal Reserve Bank of St. Louis suggests that while recent technologies can
achieve relatively swift adoption, the material and tangible gains from GenAl, driven by
its adoption and integration exponential breakthroughs, may take longer to manifest. This trend mirrors the course of large-
into various sectors will likely scale technological advancements seen with cloud computing, where significant impact was
realized over an extended period. We note that while the excitement around cloud computing
began much before 2010, it started to become mainstream only around 2017-19, with Covid
driving a greater shift. Several industry estimates suggest that less than 30% of workloads have
potential and transformative moved to the cloud as of now, highlighting the tendency of slow diffusion in transformative tech.
power As GenAl continues to evolve, its adoption and integration into various sectors will likely follow
a similar trajectory, gradually revealing its potential and transformative power.

As GenAl continues to evolve,

follow a similar trajectory,

gradually revealing its full

Exhibit 23: Cloud computing - slow to reflect in job openings... Exhibit 24: ...as well as in 3D printing
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Exhibit 25: Smart phones caught on faster
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Source: Federal Reserve Bank of St. Louis, Axis Capital
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Increasing evidence of productivity gains, though estimates vary

There remains a disparity in the assessment of efficiency gains from GenAl tools across
companies and industries, with estimates varying from 20% to 40% depending on studies and
segments. Recent commentary from Indian IT companies like TCS, LTIM, and HCL reiterate the
potential productivity gains from embedding Al in client operations.

TCS has also highlighted the GenAl-led productivity efficiencies (Jun'24 earnings discussion)
recorded in 100-150 test projects. The company noted software productivity rising 5-25%,
depending on the phase of the project.

LTIM, inits Investor’s Day 2024, shared its Al-driven actions and specific use cases (Exhibit 20),
referring to the current era (2023 onwards) as a period driven by productivity arbitrage where
Al can potentially lead to efficiency gains.

Exhibit 26: LTIM sees GenAl-led productivity leverage becoming mainstream
A

Productivity

Arbitrage
Digital
Arbitrage
Service

Arbitrage

Cost
Arbitrage

\ 4

1995-2005 2005-2015 2015-2023 2023 Onwards

Source: LTIM Analyst Meet Presentation, Axis Capital

Exhibit 27: Al-led productivity benefit across different use cases, typically at >30%
Al Productivity Potential

\ \ \

Developer Customer service Content creation
productivity gains productivity gains productivity gains
35%tod5% 30% to 40% 30% to 50%

Source: LTIM Analyst Meet Presentation, Axis Capital

Copilot fuels 26% increase in productivity: study

A study conducted by researchers from Princeton University, MIT, the University of
Pennsylvania, and Microsoft Research found GitHub Copilot fuelling a 26.1% increase in the
number of completed tasks by their subjects. The researchers had set out to determine the
impact of GenAl tools like GitHub Copilot on software developer productivity and concluded
that concluding that GenAl could enhance productivity and speed, especially for those at the
early stages of their careers. Highlights of the study:
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The findings revealed a

notable boost in productivity,
with developers using GitHub
Copilot experiencing a 26.1%
increase in the number of

completed task.
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m  Participants: (i) Microsoft, (ii) Accenture, and (iii) an anonymous Fortune 100 electronics
manufacturing company.

m  Samplesize: Microsoft had 1,521 software developers in the study, Accenture had asample
size of 316 developers, while the third company had a sample size of 3,030 individuals.

m  Keyfindings:

m  Higher productivity: The findings revealed a notable boost in productivity, with
developers using GitHub Copilot experiencing a 26.1% increase in the number of
completed tasks.

m  Speed and efficiency: This improvement was accompanied by visible gains in coding
efficiency and task completion rates.

m  Valuable tool for newbies: Less-experienced developers and those in junior positions
showed higher adoption rates and greater productivity gains, indicating that GenAl
tools can be particularly beneficial for newer and less-experienced developers.

GenAl efficiencies likely to be reinvested, overall spends intact

In our view, Al technology will serve as a competitive advantage to create new business
opportunities and operating models. We do not subscribe to concerns that Al-led cost
efficiencies in software development cycles will lead to a potential dilution of opportunity since
the commercial models of most Indian tech services firms have revolved around effort/T&M-
based billing. We expect the savings gained through leveraging new technologies to be
reinvested towards ever more ambitious pursuits of tech innovation for better business. History
bears this out - offshoring of IT through the early 2000s, which brought costs down ~60-65%
than the proximity model, did not result in shrinking IT services spends. IT services outlay
continued to grow at their natural pace, with the offshoring gains reinvested to leverage
technology across other business initiatives.

Exhibit 28: Offshore deflation did not impact the overall IT Services spend

. eﬁ'\ciencies

B
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Source: Axis Capital

Exhibit 29: Overall tech spends grew despite increasing adoption of offshoring, which was deflationary

USD Bn CY00 CYo1 CY02 CYO03 CY04 CYO05 CY06 CYo7
IT Services Spend 404 434 447 454 475 499 527 564
YoY change 7.4% 3.0% 1.6% 4.6% 5.1% 5.6% 7.0%

Source: Gartner, Axis Capital
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Services as a Software - upended SaaS to fuel Indian IT margin gains?
Indian IT's commercial model has largely relied on effort-based or T&M billing. Then came the
bid for higher gross margins software products which pivoted towards the Software-as-a-
Service (SaaS) model. Given their higher scalability and higher margin profile, software
companies and SaaS businesses have enjoyed higher valuation multiples relative to consulting
or managed services businesses.

Exhibit 31: Service Now’s margins have improved while TCS’s
margins have come off over time
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Source: Bloomberg, Axis Capital

The Services-as-a-Software idea is predicated upon services being delivered on an outcome
basis, moving away from the traditional, labour-intensive services model that has been
associated with Indian IT since its infancy. This has led to Indian IT struggling to break the
linearity of headcount growth and revenue growth over time. Exhibit 32 highlights how revenue
growth and headcount CAGR have been closely corelated for Indian IT over the past 5 and 10
years.

Exhibit 32: Indian IT has not been able to decouple revenue growth from headcount
expansion

Revenue CAGR Headcount CAGR
Tier-1 5yr 10yr 5yr 10yr
Infosys 9.5% 8.4% 6.8% 7.1%
TCS 6.8% 8.0% 7.2% 7.2%
Wipro 5.9% 5.0% 6.3% 4.8%
HCL Tech 9.0% 9.5% 10.5% 9.7%
TechM 4.8% 7.3% 3.7% 5.0%
Cognizant 3.7% 8.1% 3.8% 6.8%

Revenue CAGR Headcount CAGR
Tier-2 S5yr 10yr 5yr 10yr
LTIM 12.8% 14.2% 11.0% NA
Persistent 19.8% 15.8% 19.1% 11.7%
Coforge 16.2% 11.3% 19.2% 11.5%
Mphasis 7.7% 4.8% 5.9% -0.9%
Zensar 0.9% 4.5% 1.2% 4.3%

Source: Companies, Axis Capital
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The ‘Managed Services as a Software’ model increasingly leverages Al to enhance service
delivery through Agentic Al and thereby aims at driving better margins over time. This transition
is not easy, because Indian IT companies have excelled at effort-based commercial models. Some
the Indian techs have spoken about the ongoing transition as the age of ‘productivity arbitrage’
compared to the ‘cost or talent’ arbitrage that formed the historical bedrock of growth.

Exhibit 33: Global services spend is ~1.5x of software spend, with Al providing an
opportunity to pivot
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Source: Axis Capital

However, because of the inherent commercial models and the fragmented nature of the
business, Indian IT has struggled to retain either currency gains over time or the delivery model
change (higher offshore-mix post Covid, as an example). The USD appreciated from USD/INR of
~Rs40in FY08 to ~Rs 82.8 in FY24; however, TCS’s EBIT margin has been at 23-24% over a 16-
year period (despite the theoretical margin sensitivity of every 1% currency depreciation aiding
margin by 20-25 bps). Similarly, the significant savings from higher offshore delivery and
travel/facility expenses post Covid in FY21 were simply reinvested into businesses after the
initial improvement in FY21 and H1FY22.

Exhibit 34: Indian IT has been unable to keep currency-led gains on margins even as INR depreciated sharply over FY10-24
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Exhibit 35: EBIT margins for Indian techs were back to ‘similar or lower’ than pre-Covid levels in FY23 after initial gains

EBIT margin FY19 FY20 FY21 FY22 FY23 FY24
Infosys 22.8% 21.3% 24.5% 23.0% 21.1% 20.7%
TCS 25.6% 24.6% 25.9% 25.3% 24.1% 24.6%
Wipro 17.0% 18.1% 20.3% 17.5% 15.6% 16.1%
HCL Tech 19.6% 19.6% 21.3% 18.9% 18.2% 18.2%
TechM 15.0% 11.6% 14.2% 14.6% 11.4% 6.1%

Source: Companies, Axis Capital

We recognize that GenAl does provide Indian IT companies with a platform to pivot to a
‘Services as a Software’ model. However, the track record of the sector in passing on margin
gains from currency depreciation or delivery-mix inspires little confidence in sustained margin

gains for Indian tech. We will be tracking progress on this front closely to build conviction in this
new service model.
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Outlook 2025: Rate-of-Change excitement picking up from a year ago
We see growth returning to the sector after persistent underperformance in CY23 and early
CY24. We see some rub-off from an increasingly optimistic macro-outlook, which is reflected in
selective consensus growth upgrades for global techs. In contrast, Indian techs today trade at
similar-to-higher multiples vs the past 3-5-year means. Global techs offer better risk-reward
through a combination of lower-than-historical multiples and relative underperformance vs
Indian techs.

Rate of change on the mend and better relative to CY24

Indian IT-services companies have been seeing a moderation in quarterly YoY growth between
Q2FY23 and Q4FY24/Q1FY25. This moderation has been led by: (i) normalization of spends
after the Covid-led upswing, due to pull-forward of spends in the post-pandemic world, (ii)
mounting concerns of a macro slowdown led by geopolitical issues and high-inflation pressures,
and (iii) election-related anxieties in major parts of the world in CY24, most importantly, in the
usS.

Exhibit 36: YoY cc growth continues to stabilize

Revenue growth YoY cc | Q3FY22 Q4FY22| Q1FY23 Q2FY23 Q3FY23 Q4FY23| Q1FY24 Q2FY24 Q3FY24 Q4FY24| Q1FY25 Q2FY25

TCS 15.5% 14.4% 15.5% 15.4% 13.5% 10.7% 7.1% 2.9% 1.8% 2.2% 4.5% 5.5%

Infosys 21.6% 20.6% 21.4% 18.8% 13.7% 8.8% 4.1% 2.4% -1.0% 0.0% 2.6% 3.4%

Wipro* 28.4% 28.6% 17.2% 12.9% 10.2% 6.2% 1.1% -4.8% -7.0% -6.6% -4.9% -2.4%

HCL Tech 14.9% 13.4% 15.6% 16.0% 13.2% 10.6% 6.3% 3.4% 4.4% 6.0% 5.7% 6.3%

Tech Mahindra 17.4% 22.8% 22.3% 17.4% 12.7% 7.0% -0.9% -6.0% -5.2% -6.2% -1.4% 1.7%

LTIM NA  29.9% 28.8% 22.9% 16.3% 13.5% 8.2% 4.5% 3.2% 1.2% 3.7% 4.3%

Mphasis 24.2% 26.8% 22.1% 16.9% 5.7% -3.1% -8.5% -10.1% -6.8% -0.4% 3.1% 5.5%

Persistent NA NA| 46.9% 43.0% 35.1% 27.9% 17.5% 13.8% 13.3% 13.2% 16.2% 18.3%

Coforge 37.2% 37.0% 24.3% 22.8% 21.1% 20.7% 18.4% 14.1% 12.0% 9.0% 7.8% 11.2%

Zensar 19.9% 28.5% 26.3% 14.4% 3.6% -0.3% -1.6% -3.4% -1.3% 0.2% 3.2% 3.3%

Firstsource 4.9% 3.1% -2.7% 1.8% -0.3% -2.8% -1.6% -1.9% 2.7% 4.4% 14.6% 22.7%

Source: Companies, Axis Capital, *Note: IT services growth for Wipro

Exhibit 37: Tier-1 techs will see a recovery to high-single-digit growth in FY26E

YoY ccgrowth FY20 FY21 FY22 FY23 FY24 FY25E FY26E

TCS 7.1% -0.8% 15.4% 13.7% 3.4% 5.7% 7.6%

Infosys 9.8% 5.0% 19.7% 15.4% 1.4% 5.5% 8.8%

HCL Tech 16.7% 1.1% 12.7% 13.7% 5.0% -1.7% 9.1%

Wipro* 3.9% -2.3% 27.0% 11.5% -4.4% 5.4% 4.9%

Tech Mahindra 5.6% -2.5% 16.7% 14.5% -4.7% 1.3% 7.6%

Source: Companies, Axis Capital, *Note: IT services growth for Wipro

IT services stocks have continued to do well through CY24 YTD despite modest growth
recovery through the year. This has lifted valuations to similar or higher than the Covid-highs in
some cases led by sector rotation (with Indian IT having underperformed significantly compared
to broader markets through FY22-24) and expected recovery in client spends. The pickup in
client spends has failed to materialize in a significant manner through CY24/FY25, but we expect
to see signs of improvement after two years of modest growth. This would be supported by
increasing confidence in the US’s economic strength, as inflation- and recession-related fears
have receded. The impending change in the US administration supports this confidence, with
expectations that the new government would be more pro-business, acting to ease regulations
and push for rate cuts.
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Exhibit 38: Indian IT services names have continued to do well through CY24 YTD

Stock price performance (%) CY24YTD CY23 CY22 Cy21 CY20 CY19 CY18
Nifty 13.2% 20.0% 4.3% 24.1% 14.9% 12.0% 3.2%
Nifty IT 26.3% 24.1% -26.0% 59.6% 54.9% 8.4% 23.8%
Nasdaq 28.5% 53.8% -33.0% 26.6% 47.6% 38.0% -1.0%
S&P 500 27.7% 24.2% -19.4% 26.9% 16.3% 28.9% -6.2%
TCS 17.9% 16.5% -12.9% 30.6% 32.4% 14.2% 40.2%
INFO 25.5% 2.3% -20.1% 50.3% 71.8% 11.0% 26.5%
HCLT 30.2% 41.1% -21.2% 39.4% 66.5% 17.8% 8.3%
WPRO 29.0% 20.0% -45.1% 85.2% 57.1% -0.9% 5.3%
TECHM 39.7% 25.2% -43.2% 84.0% 27.7% 5.4% 43.5%
Mindtree -28.2% -24.8% 213.8% 89.1% -29.9%
LTIM 1.5% 44.2% -40.5% 100.4% 109.1% 1.1% 54.7%
MPHL 13.2% 38.9% -41.9% 120.6% 67.0% -9.4% 40.4%
COFORGE 42.1% 61.5% -34.1% 117.7% 70.2% 38.3% 78.2%
PSYS 68.6% 90.9% -21.1% 223.3% 125.0% 8.3% -13.3%
LTTS 1.8% 42.7% -34.2% 139.3% 59.3% -14.0% 66.1%
TELX -16.0% 39.3% 7.1% 219.7% 122.2% -19.1% NA

Source: Bloomberg, Axis Capital

The increased confidence in recovery in revenue growth through CY25/FY26 will be supported
by potential improvement in spending after the lull through CY22-24. We would highlight that
the commentary from both offshore IT services peers as well as global peers have been
incrementally positive. Global peers like EPAM (not rated) and DAVA (not rated) highlight
improved client conversations as well as client sentiment. Companies are no longer complaining
of delayed or prolonged decision cycles, as was the case with them through most of CY23 and
CY24 YTD. This is in line with our channel checks as well the commentary from Indian offshore
vendors.
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Exhibit 39: Global IT peers have highlighted positive change in demand sentiment in their recent results

Company name |Commentary

Globant F_rom a QoQ growth perspective, the company is experiencing initial signs of recovery in specific verticals that faced headwinds in the
first half of the year.

Leading indicators remain positive, reinforcing a strong end to the year and setting a solid start to 2025 with organic growth showing
signs of improvement relative to 2024.

The outlook for 2025 reflects the performance of some large deals that are ramping up, deals closing in the Middle East, strong
performance in top accounts, as well as in Media and Entertainment.

There is an acceleration in the number of deals that are Al-related or have Al components.

Last year, clients were still exploring Al, analysing the technology, getting deep dives into it, and assessing its impact in many places.
Now, there is more firm demand around Al, with visibility into larger projects.

The company expects another quarter of net additions in Q4, with hiring in Latin America, India, and to a lesser extent, Europe. Faster
net additions are expected in Q4 compared to Q3.

The company is seeing a similar scenario to what has been observed over the last few quarters. However, conversations are improving
in terms of revenue-oriented projects relative to efficiency or productivity projects.

There is no deterioration in client budgets for CY25; it is unlikely that clients are targeting a lower number for CY25.

The company is not seeing elongated closing cycles and is observing more stabilization on the macro level. Client demand is slightly
better compared to the last 2-3 years.

EPAM The company is seeing a more positive demand sentiment in both existing clients and newly acquired clients compared to 90 days ago.
They remain optimistic about certain sectors of their target market and their broader portfolio, expecting to return to higher levels of
growth over the coming quarters.

However, there is still broad caution and some delayed decision-making, with a continued focus on cost optimization.

Improvement is being seen in financial services, which showed up in Q3 results, and more progress is expected as they exit CY24.

It feels that clients have reached a point where they need to make investments and are beginning to start spending again.

Client conversations suggest a degree of stability, with discussions becoming incrementally more constructive.

There may be some opportunity for modest price increases in CY25, but 2025 profitability may face pressure due to a disconnect
between wage inflation and price increases.

The company is looking to return to growth next year but is uncertain about the pace

EPAM has raised its guidance for the first time in recent quarters, projecting revenues between USD 4,685 million and USD 4,695
million. The full-year GAAP diluted EPS is expected to be between USD 7.78 and USD 7.86, while the non-GAAP diluted EPS is
anticipated to range from USD 10.73 to USD 10.81. This revised guidance reflects flat year-over-year growth at the midpoint

The updated outlook includes an inorganic contribution of 240 bps, with 120 bps coming from the acquisition of NEORIS on
November 1, 2024.

Endava highlighted that the market is showing signs of a significant digital shift. Traditional digital business is slowing down, while new

Endava . . D .
growth, mainly driven by Al and core modernization, is accelerating.

Over the past 20 years, digital capabilities were built around the periphery of client core systems. Now, Al needs to integrate into data
and workflows, driving transformation at the core, leading to larger client programs

The company raised its FY guidance with revenue expected in the band of GBP 800-810 million, representing an increase of 10-11.5%
YoY cc.

The guidance implies a 3.4-4% CQGR for the rest of the year, compared to the earlier 1.7-2.5% CQGR.

Endava highlighted that ongoing client conversations about large transformative decisions provide confidence that these programs
will ramp up over the next eight months.

The pipeline continues to grow and is balanced across geographies and verticals.

The largest client is now a GalaxE client, with expected stability. The next few clients are in payments, showing stability and some
growth in one of them in the second half of the year.

There is an increase in GenAl projects going into production, showing steady growth from a low base.

Source: Companies, Axis Capital
The anticipation of a pick-up in client spending on tech after recent quarter moderation is also
echoed by the qualitative commentary from several global companies and their optimistic
outlook in their respective revenue/EPS numbers (see Exhibit 39 for a glimpse of improving
client spends across a list of US-listed companies). We note the recent outperformance among
global tech companies and its impact on consensus growth upgrades (Exhibits 40) - coming on
the heels of a long season of downgrades through most of CY23 and early CY24.
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Exhibit 40: Q3CY24 marked a broad-based upward revision in estimates across a sample of US listed tech after a long time

Company Name Market Cap |Revenue growth Revisions Earnings Revisions EV/ Revenues(x) Price performance

(USD mn) CY24 CY25 CY24 CY25 CY24 CY25 iM 3M CY24YTD
Palantir 1,51,184 1.7% 5.0% 6.7% 9.1% 52.3 41.9 584% 110.9% 286.7%
CrowdStrike 85,427 0.8% 0.0% 3.4% 2.4% 20.9 17.2 14.4% 25.1% 35.8%
Cloudflare 36,181 0.2% -0.8% 4.8% -1.3% 215 17.1 20.0% 27.9% 26.2%
DataDog 51,866 1.1% 0.7% 6.2% 5.5% 18.7 15.3 24.0% 31.5% 26.0%
Snowflake 56,916 2.0% 1.8% 17.2% 6.7% 154 12.5 49.3% 50.9% -13.4%
Freshworks 5,025 0.7% -2.0% 17.2% 27.8% 5.6 4.9 33.6% 37.8% -31.5%
ServiceNow 2,15,977 0.7% 0.7% 1.0% 0.7% 194 16.1 11.1% 22.6% 48.4%
HubSpot 37,354 1.0% 0.5% 3.8% 2.3% 13.9 12.0 28.0% 45.0% 24.6%
Atlassian 69,273 0.2% 0.3% 0.7% -0.5% 134 11.2 18.5% 60.6% 11.8%

Source: Bloomberg, Axis Capital

Exhibit 41: Atlassian consensus revenue estimates changes
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Exhibit 42: Snowflake consensus revenue estimates changes
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Exhibit 43: CrowdStrike consensus revenue estimates changes
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Exhibit 44: Cloudflare consensus revenue estimates changes
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Exhibit 45: Datadog consensus revenue estimates changes
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Palantir consensus revenue estimates changes
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Encouraging arithmetic
The entry arithmetic for FY26E is better than that for FY25E. We draw attention to our
analysis in Exhibit 47, which shows that the entry arithmetic for FY26E is better than FY25E
for all the companies except for KPIT.

Source: Bloomberg, Axis Capital

The implied CQGRs for FY26E growth expectations are far more realistic vs those for
FY25E at the start of the year. Exhibit 47 highlights that the implied CQGR for FY26E
growth is broadly like the kind of growth the companies have achieved over FY18-25 as well
as the pre-Covid timeframe of FY18-20.

Exhibit 47: Entry arithmetic for FY26E is better than FY25E for all the companies except for KPIT

Implied entry growth FY18 FY19 FY20 FY21 FY22 FY23 FY24 FY25E FY26E
TCS 2.0% 2.6% 3.6% -0.4% 6.3% 5.4% 2.6% 1.4% 2.5%
Infosys 0.8% 1.4% 3.9% 0.7% 5.1% 5.8% -0.3% -1.6% 2.6%
Wipro* 1.8% 1.3% 2.6% 1.5% 4.4% 57% 0.8% -1.6% 0.8%
HCL Tech 5.0% 2.8% 6.0% 3.1% 4.7% 5.4% 2.4% 3.4% 3.3%
Tech Mahindra 4.5% 3.0% 2.2% 0.6% 2.6% 8.0% 1.0% -0.7% 1.4%
LTIM 7.8% 5.0% 5.9% 6.5% 8.5% 2.8% -0.2% 3.7%
Mphasis 6.0% 4.0% 3.9% 3.7% 8.7% -4.2% 2.1% 3.7%
Persistent -0.6% -1.6% 1.3% 8.0% 10.6% 5.9% 4.9% 6.0%
Coforge 5.0% 4.8% 4.2% 7.4% 7.8% 6.9% 2.9% 5.9%
LTTS 11.5% 5.9% 0.2% 6.8% 6.2% 2.7% 5.0% 6.9%
Tata Elxsi 13.3% 10.5% 4.1% 1.8% 4.0%
KPIT 7.8% 17.4% 8.4% 4.1%
Firstsource 0.1% 1.4% 3.0% 15.0% 3.5% 1.5% 4.8% 7.5%

Source: Company, Axis Capital
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Exhibit 48: Implied CQGR for FY26E growth appears more reasonable

IT Services
Sector Report

Revenue CQGR (cc terms) FY18 FY19 FY20 FY21 FY22 FY23  FY24 | FY25E FY26E A":ﬁgs?;; A":ﬁ%‘fz"g
TCs 17%  30% 07%  14%  34%  26% 06% 17%  19% 1.9% 18%
Infosys 16%  28%  16%  23%  48%  21%  00% 24%  20% 2.2% 1.8%
Wipro* 06%  16%  06% 01%  65%  15% -17% | 01%  16% 1.2% 1.0%
HCL Tech 20%  36%  33% 07%  32%  25%  15%  13%  2.2% 2.3% 3.2%
Tech Mahindra 14%  12%  10%  00%  53%  17% -16% 08%  24% 12% 1.6%
LTIM 41%  42%  31%  13%  68%  33%  03% | 26%  26% 3.2% 3.8%
Mphasis 41%  21%  26%  12%  62% -08% -01% | 18%  2.6% 21% 3.0%
Persistent 18%  03%  18% 47%  80%  53%  31%  45%  38% 37% 1.3%
Coforge 28%  41%  33%  23%  54%  48%  22%  36%  3.7% 3.6% 3.4%
LTTS 66%  47%  08%  -02%  45%  28%  30%  24%  2.7% 31% 4.0%
Tata Elxsi NA NA NA  NA  69% 41%  17%  22%  28% 37% NA
KPIT NA NA NA NA 50% 104%  64%  35%  3.8% 6.3% NA
Firstsource 01%  11%  21%  71%  07%  -09%  11% | 59%  23% 22% 11%

Source: Company, Axis Capital
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Lessons from end-CY16/early-CY17
A conflation of developments is shoring up optimism and expectations of higher tech spends
potential reforms, a buoyant economy, and potential tax cuts by a new Republican
administration in the US. This excitement is in stark contrast to when President Trump was
elected for the first time in 2016 - when his platform had focused on tighter immigration and
localizing manufacturing and business services. His win then had triggered a negative reaction
for Indian techs in early Nov’16, they were already battling a lull in growth since FY15.By FY17,

growth had fallen sharply.

Exhibit 49: Indian IT services stocks saw growth moderation through FY14-17

IT Services
Sector Report

Revenue (USD mn) FY12 FY13 FY14 FY15 FY16 FY17
Tier | Companies
Infosys 6,994 7,398 8,249 8,711 9,501 10,208
TCS 10,171 11,569 13,443 15,454 16,544 17,575
Wipro 5,921 6,218 6,618 7,082 7,346 7,705
HCL Tech 4,152 4,685 5,360 5,952 6,389 6,976
TechM 1,157 2,633 3,098 3,663 4,038 4,351
Cognizant 6,121 7,347 8,843 10,263 12,416 13,487
Tier | Techs 28,394 32,503 36,768 40,862 43,818 46,814
Tier Il companies FY12 FY13 FY14 FY15 FY16 FY17
LTIM 403 436 1,132 1,331 1,525 1,667
Persistent 207 238 274 309 352 429
Coforge 330 380 384 388 411 415
Mphasis 1,116 1,011 1,006 946 927 905
Zensar 369 389 383 430 453 459
Cyient 324 345 363 447 472 538
Mindtree 403 436 502 584 715 780
Hexaware 308 364 388 422 485 526
LTI 0 0 630 747 810 887
Tier Il techs 2,425 2,454 3,178 3,404 3,669 3,876
YoY growth % FY12 FY13 FY14 FY15 FY16 FY17
Tier | companies
Infosys 15.8% 5.8% 11.5% 5.6% 9.1% 7.4%
TCS 24.2% 13.7% 16.2% 15.0% 7.1% 6.2%
Wipro 13.4% 5.0% 6.4% 7.0% 3.7% 4.9%
HCL Tech 17.1% 12.9% 14.4% 11.1% 7.3% 9.2%
TechM 2.7% 17.7% 18.2% 10.2% 7.8%
Cognizant 33.3% 20.0% 20.4% 16.1% 21.0% 8.6%
Tier | techs 17.7% 14.5% 13.1% 11.1% 7.2% 6.8%
Tier Il companies FY12 FY13 FY14 FY15 FY16 FY17
LTIM
Persistent 21.8% 14.7% 15.2% 12.6% 14.0% 22.0%
Coforge 21.1% 15.2% 0.9% 1.1% 6.0% 1.0%
Mphasis 1.5% -9.4% -0.5% -6.0% -2.0% -2.4%
Zensar 47.4% 5.5% -1.6% 12.4% 5.4% 1.3%
Hexaware 33.3% 18.3% 6.4% 8.9% 14.9% 8.3%
Tier |l techs 14.2% 1.2% 29.5% 7.1% 7.8% 5.6%
-4.1% 0.6% -1.2%

Source: Companies, Axis Capital
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Exhibit 50: Indian IT stocks had delivered negative returns in CY 16 with much sharper corrections seen for mid-tier

IT Services
Sector Report

Stock price performance (%) CY12 CY13 CY14 CY15 CY16 CcY17
Nifty 27.7% 6.8% 31.4% -4.1% 3.0% 28.6%
Nifty IT -1.9% 58.0% 17.8% 0.0% -7.3% 12.2%
Nasdaq 16.8% 35.0% 17.9% 8.4% 5.9% 31.5%
S&P 500 13.4% 29.6% 11.4% -0.7% 9.5% 19.4%
TCS 8.2% 73.0% 17.8% -4.7% -2.9% 14.2%
INFO -16.2% 50.3% 13.2% 12.1% -8.6% 3.1%
HCLT 59.5% 104.1% 26.5% 7.1% -3.2% 7.6%
WPRO -1.1% 58.9% -0.7% 0.8% -15.3% 32.5%
TECHM 62.5% 97.1% 41.1% -19.5% -6.3% 3.1%
Mindtree 84.3% 93.9% 28.5% -36.3% -3.6% 123.2%
LTIM NA NA NA NA NA 64.5%
MPHL 27.8% 14.5% -12.4% 29.1% 13.6% 28.4%
COFORGE 31.6% 49.0% 2.7% 56.4% -26.7% 51.9%
PSYS 55.9% 90.9% 70.1% -22.9% -3.9% 16.5%
LTTS NA NA NA NA NA 30.5%
Source: Bloomberg, Axis Capital

Exhibit 51: TCS went through de-rating through FY15-17... Exhibit 52: ...and so did Infosys
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Exhibit 53: ...as well as for Tier-2 techs like Mindtree
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CY17 saw a pickup in IT spending, supported by improving US GDP growth, with gains further
accentuated by the 2017 Tax Cuts and Jobs Act that lowered both individual income tax as well
as corporate taxes in addition to moving the US to a territorial system of business taxation. This
drove recovery in revenue growth for Indian techs, with Tier-2 techs seeing a sharp boost on
revenue growth through FY18 and which translated into sharp price performance through
CY17.Strong stock performance continued through CY18/FY 19 even as Tier-1 techs caught up
with Tier-2 techs. We highlight that the strong price performance for Indian IT through FY17-
19 was aided by a combination of a more favorable starting point (Indian IT stocks had a difficult
CY16) and an improvement in revenue growth through FY17-19.

Exhibit 54: US GDP growth picked up through CY17 and CY18
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Source: Refinitiv, Axis Capital

Exhibit 55: Indian IT services saw growth recovery through FY17-19...

YoY Revenue growth (%) Sep'l5 Dec'l5 Mar'lé June'lé Sep'lé Dec'lé6 Mar'l7 June'l7 Sep'l7 Dec'l7 Mar'1l8 June'l8 Sep'l8

Infosys 8.7%
TCS 5.8%
LTI NA
Mindtree 22.6%

85% 133% 109% 82%  6.0% 5.0% 60% 55%  8.0% 9.2% 6.8% 7.1%
5.4% 7.9% 81% 52%  58% 5.8% 52% 83% 9.1% 11.7% 10.0% 10.0%
NA NA 108% 7.1% 89% 10.6% 122% 129% 197% 21.6% 234% 21.4%
248% 32.3% 285% 70% 42%  0.0% 06% 68% 115% 156% 20.7% 19.5%

Source: Companies, Axis Capital

Exhibit 56: ...Sequential growth rates improved through CY17 after a forgettable CY16

QoQ Revenue growth (%) Sep'15

Dec'l5 Mar'lé6 June'lé Sep'lé6 Dec'lé6 Mar'l7 June'l7 Sep'l7 Dec'l7 Mar'1l8 June'l8 Sep'l8

Infosys 6.0%
TCS 3.0%
LTI 7.3%
Mindtree 16.4%

0.6% 1.6% 22% 34% -14% 0.7% 32% 29% 1.0% 1.8% 09% 3.2%
-0.3% 1.5% 37% 03% 0.3% 1.5% 31% 32% 10% 3.9% 1.6%  3.2%
05% 21% 06% 37% 23% 37% 20% 44% 85%  53% 35% 27%
23%  6.1% 1.7% -3.0% -0.4% 1.8% 23% 30% 39% 5.6% 6.8% 2.0%

Source: Companies, Axis Capital
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Exhibit 57: Tier-2 techs were early to see growth recovery and hence outperformed sharply through CY17 and CY18

Stock price performance (%) CY16 CcY17 CY18
Nifty IT -7.3% 12.2% 23.8%
TCS -2.9% 14.2% 40.2%
INFO -8.6% 3.1% 26.5%
HCLT -3.2% 7.6% 8.3%
WPRO -15.3% 32.5% 5.3%
TECHM -6.3% 3.1% 43.5%
Mindtree -3.6% 123.2% -29.9%
LTIM NA 64.5% 54.7%
MPHL 13.6% 28.4% 40.4%
COFORGE -26.7% 51.9% 78.2%
PSYS -3.9% 16.5% -13.3%
LTTS NA 30.5% 66.1%

Source: Bloomberg, Axis Capital

Similar set-up on growth moderation through FY23-25E, valuations differ

Indian IT services has seen a sharp growth moderation through FY23-25E, which looks like what
transpired over FY15-17. Similarly, at that point of time, there were concerns about Indian IT’s
ability to pivot on digital, which required investments in capability/delivery and thereby some
dilution in margins. At the current juncture, there remain concerns about how GenAl progress
impacts Indian IT’s operating model. We are seeing increasing instances of GenAl test cases
moving to production with global enterprises slowly and steadily pivoting towards leveraging
GenAl across business use-cases. We reckon that while this will follow its own adoption curve,
as spending recovery supports an improvement in revenue growth for the sector through CY25.

Exhibit 58: Growth trajectory expected to improve ahead

YoY constant currency revenue growth (%)

Q2FY24 Q3FY24 Q4FY24 Q1FY25 Q2FY25 Q3FY25E QA4FY25E |Q1FY26E Q2FY26E

TCS

Infosys

Wipro

HCL Tech
Tech Mahindra

2.9% 1.8% 2.2% 4.5% 5.5% 6.0% 6.9% 6.5% 8.0%
24%  -1.0% 0.0% 2.6% 3.4% 6.0% 10.0% 8.9% 8.8%
-48%  -70%  -6.6%| -49% @ -24% -0.7% 0.6% 2.6% 4.1%
3.4% 4.4% 6.0% 5.7% 6.3% 4.6% 5.3% 8.6% 9.5%
-6.0% -52% -62%| -14% 1.7% 1.6% 3.4% 4.3% 6.6%

Source: Companies, Axis Capital

Revenue growth improvement appears likely in late FY26, but importantly, the valuation set-up
provides little comfort. Indian techs have outperformed sharply through CY24 YTD in
anticipation of demand improvement, with valuations across most names ‘similar to higher’
compared to the past three/five-year averages, even as growth recovery is unlikely to be as
strong as over FY21-23 when the pandemic pulled forward significant tech spend.
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Exhibit 59: Indian IT names continue to trade above their 3/5/10 year averages

IT Services
Sector Report

Vs. average valuations (including Covid upswing)

3-year average

5-year average

10-year average

Current 3Y avg. 5Y avg. 10Y avg.

P/E P/E  Premium/Discount P/E  Premium/Discount P/E  Premium/Discount
TCS 29.8 27.5 9% 27.4 9% 23.7 26%
Infosys 27.5 244 13% 24.0 15% 204 35%
HCLT 28.0 210 33% 194 44% 16.9 65%
Wipro 24.9 19.7 26% 19.6 27% 17.2 44%
TechM 29.9 21.0 42% 19.1 56% 16.6 80%
LTIM 34.0 30.3 12% 29.3 16.0% NA NA
Mphasis 31.0 25.8 20% 23.9 30.0% 19.2 61.7%
Coforge 47.4 30.4 56% 291 63.2% 211 124.7%
Persisten
t 60.2 378 59% 321 87.7% 236 155.5%
Zensar 24.2 20.0 21% 18.1 33.6% 14.7 64.8%
LTTS 46.8 490 -4% 375 25.0% NA NA
KPIT 49.3 574 -14% 56.6 -12.9% NA NA

Source: Bloomberg, Axis Capital

In our view, the valuation set-up appears more favorable for global tech services in contrast to
the Indian offshore techs. Global techs trade at lower-than-historical averages in most cases
(Exhibit 60) and are beginning to highlight improvement in near-term demand and therefore
they are ‘maintaining or raising’ their respective growth outlooks. This marks an improvement
compared to CY23 and CY24 YTD when most global peers have continued to sound cautious
and have kept moderating their respective growth outlooks. Global techs offer a margin of
safety in terms of (1) current valuation multiples being cheaper than their own historical
averages and (2) significant underperformance relative to Indian techs both on YTD and one-
year bases, with global companies trading at significant discount to Indian peers even as they are
set to see an improving growth trajectory.

Exhibit 60: Most global peers are trading at a discount to their 3/5/10-year averages

Vs. average valuations (including Covid upswing)

3-year average

5-year average

10-year average

CurrentP/E| 3Y avg.P/E Premium/Discount| 5Y avg.P/E Premium/Discount 10Y avg. P/E Premium/Discount
Accenture 27.7 25.9 6.7% 27.1 2.2% 23.9 15.6%
Capgemini 13.3 15.7 -15.1% 16.1 -17.6% 15.9 -16.5%
Cognizant 16.3 15.2 7.5% 16.0 2.1% 16.3 -0.1%
EPAM 220 26.8 -18.0% 34.9 -37.1% 29.7 -26.1%
Endava 174 26.5 -34.2% 34.4 -49.3% 33.8 -48.5%
Globant 32.3 32.9 -1.8% 42.8 -24.7% 36.0 -10.4%
Genpact 13.2 13.5 -2.3% 15.3 -13.7% 16.2 -18.5%

Source: Bloomberg, Axis Capital

December 10, 2024

28




Exhibit 61: Global techs are beginning to see price momentum in the past 1/3M

IT Services

Sector Report

Global IT services iM 3M 6M 1Y CY24YTD
Accenture 1.1% 5.2% 24.7% 6.6% 2.4%
Cognizant 0.4% 5.9% 22.3% 14.7% 6.8%
Capgemini -1.3% -11.3% -18.0% -16.7% -15.2%
EPAM 5.9% 19.9% 39.7% -7.9% -16.9%
Globant -1.6% 15.5% 47.7% 0.2% -4.3%
Endava 13.4% -1.4% 14.0% -57.0% -61.6%
Taskus Inc -12.2% 37.2% 16.2% 33.9% 27.2%
Palantir Tech 24.1% 109.4% 210.9% 307.8% 322.0%
CrowdStrike Hldg 7.1% 43.4% 1.3% 45.8% 38.5%
Cloudflare Inc 24.8% 49.4% 61.0% 46.9% 36.8%
Datadog Inc 29.5% 49.7% 47.2% 41.6% 32.8%
Snowflake Inc 49.5% 64.4% 37.8% -5.2% -9.2%
Freshworks Inc 2.3% 45.6% 32.1% -17.0% -28.4%
ServiceNow Inc 11.1% 31.0% 60.3% 60.3% 58.6%
HubSpot Inc 12.3% 49.1% 23.6% 46.9% 27.0%
Atlassian Corp 14.9% 67.9% 67.2% 42.0% 14.8%
Source: Refinitiv, Axis Capital
Exhibit 62: Valuation snapshot
Stock CMP| Reco TP EPS (Rs) CAG RE('F’Z P/E (x) EV/E (x) EV/S (x)
(Rs) (Rs)| FY25E FY26E FY27E| FY24-27E| FY25E FY26E FY27E| FY25E FY26E FY27E| FY25E FY26E FY27E
TCS 4,433 | REDUCE | 4,300| 136.1 1554 1694 9.3% 32.6 28.5 26.2 22.9 20.2 18.7 6.0 5.5 5.0
Infosys 1,949, ADD | 2,050 63.2 714 80.3 8.3% 30.8 27.3 243 19.3 16.9 15.1 4.6 4.1 3.7
HCLT 1,936 | REDUCE | 1,800 65.3 744 81.9 12.3% 29.6 26.0 23.6 18.8 16.4 14.9 4.1 3.7 3.4
Wipro 308 ADD 330 12.1 13.2 14.3 11.2% 25.5 23.3 215 16.1 144 13.0 3.2 2.9 2.6
TechM 1,764, ADD | 1,920 511 66.7 87.2 36.1% 34.5 26.5 20.2 22.6 17.7 13.9 3.1 2.8 2.6
Tier 11T Mean 154%, 30.6 26.3 23.2 19.9 171 151 4.2 3.8 3.5
Tier 1 IT Median 11.2%| 30.8 26.5 23.6 19.3 16.9 14.9 4.1 3.7 34
LTIMindree 6,579 |[REDUCE | 5,800, 164.5 197.1 2292 14.1% 40.0 334 28.7 28.1 234 20.1 5.0 4.3 3.9
Mphasis 3,182 | REDUCE | 2,850 92,7 1080 1257 15.1% 34.3 294 253| 217 18.6 16.1 4.0 3.5 3.1
Persistent 6,345| SELL | 3,880 87.5 1093 1304 22.5% 725 58.1 48.6| 470 378 31.9 8.1 6.8 5.8
Coforge 9,009| SELL |6,700| 1488 2025 236.0 22.1%| 60.5 445 382| 294 233 201 5.0 40 35
Zensar 803| ADD 740 28.2 31.6 36.0 7.3% 28.5 254 223 19.4 16.6 14.3 3.0 2.6 2.3
Tier 2IT Mean 162% 472 382 326 291 239 205 5.0 4.3 3.7
Tier 2 IT Median 15.1%, 40.0 334 28.7| 281 233 20.1 5.0 4.0 3.5
LTTS 5,369 |[REDUCE | 4,950, 126.8 1494 1722 11.9%| 423 35.9 31.2 27.7 23.1 20.2 5.2 45 4.0
Tata Elxsi 7,403| SELL |6,600 1344 1517 1718 10.6% 55.1 48.8 43.1 39.9 34.5 30.2 114 9.9 8.7
KPIT 1,539, ADD | 1,800 30.1 34.9 420 24.4% 511 44.1 36.7 324 27.4 22.7 6.9 5.8 4.8
Tata Tech 943 | REDUCE| 910 16.5 20.1 23.7 12.4% 57.1 47.0 39.7 378 321 274 6.9 6.0 5.2
ER&D Mean 148% 514 440 377/ 345 293 251 7.6 6.5 5.7
ER&D Median 12.1%, 53.1 45.5 38.2| 35.1 29.8 25.0 6.9 5.9 5.0
Firstsource 381 ADD 400 8.9 11.8 14.7 261%| 430 324 260| 222 18.0 15.2 34 2.9 25

Source: Bloomberg, Axis Capital
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The RE and /or the research analyst or any of his / her family members or relatives may have financial interest or any other material conflict of interest in the subject company of this
research report.
The research analyst has not served as director / officer, etc. in the subject company in the last 12-month period ending on the last day of the month immediately preceding the date of
publication of this research report.
The RE and / or the research analyst or any of his / her family members or relatives may have actual / beneficial ownership exceeding 1% or more, of the securities of the subject company
as at the end of the month immediately preceding the date of publication of this research report.
In the last 12-month period ending on the last day of the month immediately preceding the date of publication of this research report ACL or any of its associates may have:
i. Received compensation for investment banking, merchant banking or stock broking services or for any other services from the subject company of this research report and/ or;
ii. Managed or co-managed public offering of the securities from the subject company of this research report and / or;
iii. Received compensation for products or services other than investment banking, merchant banking or stockbroking services from the subject company of this research report.
The other disclosures / terms and conditions on which this research report is being published are as under:
i. This document is prepared for the sole use of the clients or prospective clients of ACL who are / proposed to be registered in India. It may also be accessed through financial websites
by those persons who are usually enabled to access such websites. It is not for sale or distribution to the general public.
ii. This document is provided for assistance only and is not intended to be and must not alone be taken as the basis for an investment decision.
iii. Nothing in this document should be construed as investment or financial advice, or advice to buy / sell or solicitation to buy / sell the securities of companies referred to therein.
iv. The intent of this document is not to be recommendatory in nature
A The investment discussed or views expressed may not be suitable for all investors. Each recipient of this document should make such investigations as it deems necessary to arrive
at an independent evaluation of an investment in the securities of companies referred to in this document (including the merits and risks involved), and should consult its own
advisors to determine the suitability, merits and risks of such an investment.
Vi. ACL has not independently verified all the information given in this document. Accordingly, no representation or warranty, express or implied, is made as to the accuracy,
completeness or fairness of the information and opinions contained in this document

vii. ACL does not engage in market making activity.

viii. This information is subject to change without any prior notice. The Company reserves the right to make modifications and alternations to this statement as may be required from
time to time without any prior approval

ix. Subject to the disclosures made herein above, ACL, its affiliates, their directors and the employees may from time to time, effect or have effected an own account transaction in, or
deal as principal or agent in or for the securities mentioned in this document. They may perform or seek to perform investment banking or other services for, or solicit investment
banking or other business from, any company referred to in this report. Each of these entities functions as a separate, distinct entity, independent of each other. The recipient shall
take this into account before interpreting the document.

X. This report has been prepared on the basis of information, which is already available in publicly accessible media or developed through analysis of ACL. The views expressed are
those of analyst and the Company may or may not subscribe to all the views expressed therein

Xi. This document is being supplied to the recipient solely for information and may not be reproduced, redistributed or passed on, directly or indirectly, to any other person or
published, copied, in whole or in part, for any purpose and the same shall be void where prohibited.

xii. Neither the whole nor part of this document or copy thereof may be taken or transmitted into the United States of America“U.S. Persons” (except to major US institutional investors
(“MII")), Canada, Japan and the People’s Republic of China (China) or distributed or redistributed, directly or indirectly, in the United States of America (except to MIl), Canada,
Japan and China or to any resident thereof.

xiii. Where the report is distributed within the United States ("U.S.") it is being distributed pursuant to a chaperoning agreement with Axis Capital USA, LLC pursuant to Rule 15a-6.
The distribution of this document in other jurisdictions may be restricted by law, and persons into whose possession this document may come shall inform themselves about, and
observe, any such restrictions.

Xiv. Neither the Firm, not its directors, employees, agents or representatives shall be liable for any damages whether direct or indirect, incidental, special or consequential including
but not limited to loss of capital, revenue or profits that may arise from or in connection with the use of the information.

XV. Copyright of this document vests exclusively with Axis Capital Limited.
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DEFINITION OF RATINGS
Ratings Expected absolute returns over 12 months
BUY More than 15%
ADD Between 5% to 15%
REDUCE | Between 5%to-10%
SELL More than -10%

Research Disclosure - NOTICE TO US INVESTORS:

This report was prepared, approved, published and distributed by Axis Capital Limited, a company located outside of the United States (a “non-US
Company”). This report is distributed in the U.S. by Axis Capital USA LLC, a U.S. registered broker dealer, which assumes responsibility for the research
report’s content, and is meant only for major U.S. institutional investors (as defined in Rule 15a-6 under the U.S. Securities Exchange Act of 1934 (the
“Exchange Act”)) pursuant to the exemption in Rule 15a-6 and any transaction effected by a U.S. customer in the securities described in this report must be
effected through Axis Capital USA LLC rather than with or through the non-US Company.

Neither the report nor any analyst who prepared or approved the report is subject to U.S. legal requirements or the Financial Industry Regulatory Authority,
Inc. (“FINRA”) or other regulatory requirements pertaining to research reports or research analysts. The non-US Company is not registered as a broker-
dealer under the Exchange Act or is a member of the Financial Industry Regulatory Authority, Inc. or any other U.S. self-regulatory organization. The non-
US Company is the employer of the research analyst(s) responsible for this research report. The research analysts preparing this report are resident outside
the United States and are not associated persons of any US regulated broker-dealer and therefore the analyst(s) is/are not subject to supervision by a US
broker-dealer, and are not required to satisfy the regulatory licensing requirements of FINRA or required to otherwise comply with US rules or regulations
regarding, among other things, communications with a subject company, public appearances and trading securities held by a research analyst account.

The non-US Company will refrain from initiating follow-up contacts with any recipient of this research report that does not qualify as a Major Institutional
Investor, or seek to otherwise induce or attempt to induce the purchase or sale of any security addressed in this research report by such recipient.

ANALYST DISCLOSURES

1. The analyst(s) declares that neither he/ his relatives have a Beneficial or Actual ownership of > 1% of equity of subject company/ companies;

2. The analyst(s) declares that he has no material conflict of interest with the subject company/ companies of this report;

3. Theresearch analyst (or analysts) certifies that the views expressed in the research report accurately reflect such research analyst's personal views
about the subject securities and issuers; and

4. Theresearch analyst (or analysts) certifies that no part of his or her compensation was, is, or will be directly or indirectly related to the specific
recommendations or views contained in the research report.

CIN: U51900MH2005PLC157853

i. Investments in securities market are subject to market risks. Read all the related documents carefully before investing.

ii. Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee
performance of the intermediary or provide any assurance of returns to investors.
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